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Item 7.01 Regulation FD Disclosure.
Pursuant to Regulation FD, Steel Connect, Inc. (the “Company”) hereby furnishes the Investor Presentation that the Company will present to investors and
customers on or after June 19, 2018. The Investor Presentation is attached hereto as Exhibit 99.1 and will be available on the Company’s website at
www.moduslink.com under the Investor Relations tab.
The information furnished by the Company pursuant to this item, including Exhibit 99.1, shall not be deemed “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended, (the “Exchange Act”) or otherwise subject to the liability of that section, and shall not be deemed to be
incorporated by reference into any Company filing under the Securities Act of 1933, as amended, or the Exchange Act, regardless of any general
incorporation language in such filing.
Item 9.01 Financial Statements and Exhibits.
(d)  Exhibits.

Exhibit No. Description

9.1 Investor Presentation presented by Steel Connect, Inc. to investors and customers on or after June 19, 2018.




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

June 19, 2018 Steel Connect, Inc.
By: /s/ Louis J. Belardi
Name: Louis J. Belardi

Title: Chief Financial Officer



Exhibit 99.1

Fiscal Year 2018
Third Quarter Investor Presentation
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Safe Harbor Statement & Use of Non-GAAP Measures
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A Message from Our CEO

“In the fiscal 2018 third quarter, consolidated revenue grew, gross margins improved and we posted a modest
operating profit. This marked the first full quarter with WCO Direct and business has malerialized as planned.
IWCO Direct continues to show strong growth, particularly in the insurance vertical, and through process
enfiancements, their production efficiencies continue to improve. ModusLink Corporation remains in transifion
following a year of strong improvements, primarily as a result of several planned client exifs which were
communicated. We are continuing the ModusLink realignment, lowerning fixed costs whife strategically
investing in our faciliies and technology, and we believe we're on the night track. We see opportunities over
the coming years fo enhance our financial performance and drive shareholder value.”

- Jim Henderson, CEQ of Steel Connect, Inc.




First Full Quarter of Holding Company Structure
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ModusLink D weobireer
* Realigning global operations » Strong mix of work across market segments
= Optimizing facilities utilization = Process improvements ongoing
= Strategically investing in technology = Production records set in Q3 2018
* New programs awarded in Q3 and = Insurance vertical volume growing

early stages of Q4

ﬂ



About IWCO Direct
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A'Ieader i dII'E!E-t markelmg fnr r!eaa'la.r JD yEears. i HEEES
One of the nation’s largest providers of data-driven marketing solutions,

One of the industry's most sophisticated postal logistics strategies for direct mail.
Highly differentiated continuity and disaster recovery services through Mail-Gard®.

Partnering with Fortune 500 leaders in financial services, insurance, cable/MS0s, retail,
healthcare and diverse industries for customer acquisition and loyalty programs.

« (Greater + Production « Spaed-lo-
ROMI Efficiencies Market
Valug
Proposition
Connect Strategy Strategy
o Execulion with
an End-to-End
Aporeach

« Multichanneal " High-performancea + Cost Optimization
Formats




About IWCO Direct: Direct Mail Performance

IWCO Direct Drives Continuous Direct Mail

PERFORMANCE IMPROVEMENT

Production & execution i i : ‘ #EE":;!’ 59':5:9;
all under one roof ' . p:;dﬂl::“:’l.e:“:erﬁj;‘e
IWCODI
End-to-End Direct
Marketing Solution

Diract mail
AND Ead

integrated diract
marketing

Mot just a printer..,
We are a comprehensive direct marketing solution

ﬂ



About IWCO Direct: Services Offered

“STRATEGY B 2DATA B CREATIVE |

= List management and = Mailing strategy and = Creativa design
procuremeant cadence = Copywriting
= Econometric modeling = Offer, format and * Crealive versioning
= [Data mining messaging
* Primary and secondary » |ntegrated DR campaigns
rasearch = Segmaentation and testing
* Back-end reporting methedology

Attribution studies

ANALYSIS

= Digital SEQYPPC » [Digital asset management » Tesat and roll-out resulis

= [Display = Campaign management = Regponse vs. hold-out

= Socal (Facebook, Teller, » Praduction managament = Multiple mixed media laclics
YouTube, Linkedin) * Multichannel o Adjusted strategy and test

Broadcast [TV, Radia) recommendations

= Regponse lo KPI{RR, CPL, CRA)

ﬂ



About IWCO Direct: Benefits to our Customers

Increase Connect Strategy
CLvV ¢ o Execution
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About IWCO Direct: Why We Win in the Market?
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of the past [hree years

Efficienl and effeclive

creative ﬂFﬂil’l“liBEB
produchion

ﬂ




ModusLink at a Glance: Global, Integrated, Trusted

Recent Accolades
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ModusLink Met Revenue (FY17)

LT RABN Client materials managed through ModusLink

Annual units shipped

Full-time employees

Saolution Centers

Languages

.HHEiEI.E

665 & of 9 high tech clients in Gartner Supply Chain Top 25

Technology platform with single integration effort

Highly integrated supply chain and logistics solutions




ModusLink: Modular Solutions Driving Client ROI

Designed to work together to drive revenue growth, reduce costs and enhance the end-customer brand experience
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Supply
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These integrated solutions ara built on a standard set of processes
configured fo meet our clients’ unigue business objectives
ModusLink



ModusLink: End-to-End Capabilities Backed by Automation

Mare than 30 years of market knowledge and experience.

Market Expansion
All ModusLink solubions & services ang e o
scalable and inlegrated fo ensare Manufacturing to Markat
guick me-to-mariel. The grapinc
telow demonslrates the
irterratation of all
ModusLing Senices.

loT-Enabled Supply Chain
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Solution
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ModusLink: Global Operations Footprint

Investing in Facilities and Automation

AMERICAS
Rivarside, Calif.
Miami, Fla. Sydney, Ausiralia e
Ralaigh, Marth Carclina Changging, China
Hashville, Tenn. Futian, China
Cram, Ltah = Shanzhan, China

Maontarrey, Maxics : EMEA Kunshan, China

Guadalajara, Mexico | Beno, Czech Republic Walgaogias, China v \'l'
Kildare, Ireland Isehara, Japan ‘*
Apeldaarn, The Hetherlands Penhang, Malaysia
Vensay, The Netherlands Singapore

LEGEND @ Salution Centers




ModusLink: A Sampling of our Client Partners
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Fiscal Year 2018
Third Quarter Financial Updates

ModusLink &) IWCcOoDIRECT

June 19, 2018




Fiscal 2018 Third Quarter Financial Highlights

{For the 3-month periods ended April 30, 2018 and April 30, 2017)

s I mitiians) 3-Months 3-Months G

Met Revense 51869 $97.9 391.0 92.9%
Gross Profit $20.0 8.4 $30.5 356.6%
Gross Margin % 20.6% B.7% 1,190 bps
SGEA §20.6 $14.0 3168 110.8%
Total Crperating Expenses 5ave $13.8 5238 172.8%
Crperating Income (loss) 1.4 F(5.2) 266 126 3%
et Income (loss) $(10.3) $(5.1) $(5.3) 103.8%
EBITDA (loss)* 3146 F(0.4) 5150 1523.5%
Adjusted EBITDA (loss)* §16.8 $(3.8) 5205 570.6%

v Melrevenua imgrovament diven by 1he ncreasa in rewanue associsted with the ecguisilion of WO Direct, offsat by anlicigated declings in the Supsly Chain businass due to planned clent
exils and end of e grograms, pricsanily in the consumer electionics and compuling induslries.

= Grass margin improswement primarnly dos i the acqusition of M0 Direct and higher gross margin in the Asia region, parially offsed by a reduction in net revenue in the Amesicas and Evrope,
which adversaly mpached gross margin

o B0G&A axpenses incraased primarily due o addiional SG&A cosls agaocigtad wilh WEO Direct (514.7 milkon). mgher ehara-baged compeansation axpenda (321 millien), which ane recerdad &5
parl of Corporale-level sclivily, lower employee-relaied costs (51.3 millizn), as well as olber general and administrative cosls.

* Sap EETOA snd Aduxied EHITDA moa:




Fiscal 2018 Nine-Month Financial Highlights

{For the 3-month periods ended April 30, 2018 and April 30, 2077)

Met Revenue 54430 F336.8 1062 31.5%
Gross Profit FE3.8 5281 5348 118.8%
Gross Margin % 14.4% B.6% 530 bips
SGEA §72.6 539.6 330 33.4%
Total Gperating Expenses 721 541.5 3306 T38%
Opearating Income (loss) $(8.2) F12.4) 34.2

met Income (loss) F44.2 $(16.5) 560.8

EBITDA {loss)” 514.9 E(2.1) 317.0 B26.0%
Adjusted EBITDA (loss)® 520.5 %(1.8) 5223 +.245.9%

v Melrevenua imgrovament diven by 1he ncreasa in rewanue associsted with the ecguisilion of WO Direct, offsat by anlicigated declings in the Supsly Chain businass due to planned clent
exils and end of e grograms, pricsarily in the consumer electionics and compuling induslries.

= Grass margin improsement primanly dus io the acqusitian of M0 Direct, partially affsed by a reduction in resenues in the Amaricas, Asia and Europe

+ BGEA axpenses incraased primarily dus o addiional SG44 costs and higher professionsd feas ralatad to WEO Direct (5250 milkon in aggnegata) end highar shara-based compansation
expanse (39,1 milion), which are recorded 8 parl of Corporate-level-aclivity.

* Sap EETOA snd Aduxied EHITEA moarct




Future Focus on Strengthening our Balance Sheet

(%5 in millions) April 30, 2018 January 31, 2018 Juby 31, 2017

» 5507 milion in cash and cash equivalents to fund working capital.

Total Cash & Equivalents 3987 3105.4 $110.7 * Funding for WCO Direct acquisition provided by Cerberus
Business Finance as a $383.0 million loan and a borrowing of up
1o 525.0 million under a revalving credit facility repayable in

Trading Securities = = 511.9 consecutive quarterly instalments, commencing on March 31,
2018,

Working Capital! §(22.8) 526 1087 *  ABL Credit Facility with PMNC Bank (agentlender); up to 550 million

avallable {contingent upon assets and Agreement conditions); $0.0
million berrewed as of January 31, 2018 {(excluding undrawn LCs).
Total Debt? $45.1 $468.5 $67.8 s Raised $100 million in 2014 through Convertible Notes Offering:
* Wells Fargo Bank = Trustee

= Bearinterest at 5.25% per annum, payable seml-annually
Current Ratio 0.9 1.2 1.7 = Mature in March 2019

= et carrying value of the Notes was 5533 million as of Apiril
30, 2018
Total Debf? $359.4 $360.2 $155.0)

1. PRI TN WO GErmiNTON NOH8S 8 S BAICCh: 1, B0 T ANMS T ir CLavon Liabally.

& Ragredonds ooy of CoriTii: Notes af coitadly ghot 1 Balnsos Sarsiniaing 08 Modholvil s NS Frodly (oS o ool aRag baacoe on TGS DA Cok! Fanty ghod 1 povoiaal svoouny’ oS iasdeig on e
Curmasias Tens Lovn

3 Bapnion Tons Dabl a5 pafidd iird — Tom' Gush & Edervitatts - Tk Seiuiss




Fiscal 2018 Third Quarter Financial Comparisons

EBITDA Reconciliation

G El i A St

Reconciiaton of Sekcled Mon GAAF Measunes 10 GAAF Measres

fin thousands|
|urcaudbed}
Met income [loas) o Adusted EEBTDA'
Thrae Monlhs Ended April 30, Hira Monkhs Endied il 200,
aoee M7 s 2017
Met income [kKas) ¥ (10,3333 k] (5067 5§ ] {16, 515)
Piarak! Neavs 1743 98] (278
IRlarass sepirsn 10 BED 2001 17
Incaeres 1A% weparda M &l 2,581
Depmszalion L 1,877 ELH
Astti reten o ifbang bl anssty 7.0 - -
ERITDA 14,584 (42| (2155
EEC inquiy and Tnancial mstatament costs - - - 12
Ednmtegic consuling and olher sedaied prokessona foas 3 o 2806 w
EXGCUINE SOVTanc and omploy be retenlion 53 - 202 300
Rasructu W (243 118 1,901
Mo-gah change related 19 & far b siesup o
WOTHATHENCDRSS I nany - v Gan -
Sram-based compensation 2,200 145 8,657 925
Gaim on sale of long-hed assats 1143 (a2,ma)
Imparment of long-lved assabs . . =) .
Unreahzad forsign exchange (gans) ksses, nel (1,525 (250] 442y 1,232
Cther non-operaling (gars) losses, rel 1,603 (2802) [r{a}] 2607
1Gairs ) oi nwslmants in oflsles oo ingaisnenls 120 [raitd] Lo (1,128)
Acfjusted EEITDWA 5 1€, 814 = RS04 5 054 = 1,782

Tra Canrpany defines Adusted EBMDA & nel inconee (oss) excludng rat charngas rafaled 10 inlemst ingoma, inberest epards, inCome L
wxperan, depracalion, amartization of intangisle sssets. SEC intuiny and restalenent costs, siralegic abemalbes snd aiher professione foees,
ERCLIVG SAVETANSE AN STHoNEE rEantion, asiruchuing fon-Cash change M aes to A GEr wiuR SIER-Up 10 Work-in e s meniony, Shae-
Bl compansalion gain on sala of loeg-Fwed sasets, ingeinmend of bag-ied aesals, unreakzed fosdgn e changs (oaia) ke s, ral, clfier non.
oparating [gans) loakas, ne, and (ans) s on nuesimants in sfliaies and imdairmanis.




Conclusion

* The addition of IWCO Direct already making real the vision held for this acquisition
= Steel Connect's financial profile has improved significantly.
= Mew opportunities for significant value creation, both near- and long-term.
= Rapid, effective implemeantation of The Sfee! Way to further optimize business performance,

s The ModusLink business transfarmation continues with lower costs, modestly increasing gross margins and a
focus on improving processes, putting the Company in a position for profitability as new business is generated
and newer accounts grow in volume.

= Steel Connect continues to strengthen the ModusLink and IWCO Direct teams, enter new markets and
industries, and are investing in our foundations to support anticipated, profitable growth,

= Steel Connect's Board and management are aligned and focused on building a profitable and growing
business that drives shareholder value.




Investor Relations:

Glenn Wiener, GW Communications







